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Investing Part I: The Real Tax Rates
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Optimal IRA Conversion
In an article adapted from his book,
Roth IRA Book: An Investor’s
Guide (Bernardsville, NJ: Digiqual,
Inc., 1998), Dr. Gobind Daryanani
explains why a partial, rather than a
full, conversion to a Roth IRA may
be most beneficial and describes a
method for determining the optimal
conversion.

In the following article, which is the first of
two parts, Myron Blatt, CPA, affiliated
with Lockwood Pension Services, Inc.
(New York), explains that, despite reduc
tions in taxes on long-term capital gains
(LTCG), other provisions of the tax code
and local taxes can make the actual tax
rate much higher than the perceived rate.
Part II, which discusses where to invest
now, taxable or deferred, will appear in
the next issue of Planner.

exemptions worth a total of $16,200) and
the loss of itemized deductions of $3,000.
The result is additional taxes of $3,879
(using a federal marginal tax rate of 36
percent) and an increase in the tax rate
attributable to the $100,000 LTCG by 3.88
percent. In addition, the AMT comes into
play and increases the total taxes by
$2,717 or another 2.72 percent.
Finally, the illustration shows additionContinued on page 2

What Are the Real Tax Rates?
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Estate Planning Information
On the Internet
Eva M. Lang, CPA, who is based in
Memphis, Tennessee, offers guid
ance on researching estate planning
issues on the Internet.

Personal Financial Specialists

See inside for a PFS Faxback Sur
vey and a list of PFS state coordina
tors.

1999 PFP Technical Conference
January 11-13, 1999, Las Vegas.
Save money by registering early. See
inside.

The new maximum LTCG tax rate
(applicable now to gains over one year) is
thought to be 20 percent. At least three
items, however, may increase the tax rate:

■ The elimination of part of itemized
deductions and part or all of personal
exemptions.
■ The
(AMT).

alternative

minimum

tax

■ State and local taxes on gains.

If any or all of the preceding items
apply, the tax rate can be considerably
higher.
The loss of itemized deductions begins
when adjusted gross income (salaries,
interest, capital gains, etc., less IRA contri
butions, self employment tax, etc.)
exceeds $124,500. As adjusted gross
income exceeds $186,800, personal
exemptions start to be eliminated and are
completely gone when adjusted gross
income exceeds $309,300 (figures are for
married filing jointly). The loss of both of
these items can raise the tax on long term
capital gains by meaningful amounts. In
exhibit I on page 2, columns 1 and 2 show
how a $100,000 LTCG can cause the loss
of $7,776 worth of exemptions (using six

TRENDWATCH
Regulatory compliance has become a
growth business since the SEC has
become more aggressive in overseeing
the asset management industry. Since
1996, when the SEC decided no longer to
oversee asset managers controlling $25
million or less, it has increased the fre
quency and intensity of its examinations
of larger firms. No longer are firms visit
ed by one or two examiners scheduled to
be in and out in a couple of days. Instead,
five or six people, some very senior,
arrive, increasing the chance of finding a
violation. The Big Five accounting firms
are expanding their consulting groups to
help firms deal with the increased scruti
ny.

“Consultants Prep Firms on Assuaging
Compliance Cops,” Investment Dealer’s
Digest, August 31,998, page 10.

Federally registered investment advis
ers (RIAs) will probably have to
declare their readiness to handle comContinued on page 2
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TRENDWATCH
(continued from page 1)
puter problems that could arise on
January 1, 2000. The Securities and
Exchange Commission (SEC) wants
RIAs to respond to questions about
their readiness in Form ADV-Y2K. The
public comment period on the rule
ended August 10, and the rule is
expected to be implemented soon. In
addition the SEC is conducting Y2K
inspections of a large number of RIAs.
Another SEC rule went into effect
on August 20, 1998, that makes it hard
er for clients to qualify for perfor
mance-based fees. Now the client must
have at least $750,000 under manage
ment with the adviser (up from
$500,000) and a net worth exceeding
$1.5 million (up from $1 million).
“Two Thousand and One,” Dow Jones
Investment Advisor (September 1998),
page 20.

Investing Part I
Continued from page 1
Exhibit I

Additional Taxes Resulting From a LTCG at Two Income Levels

#1

Ordinary Income

Although it offers opportunities to
commit fraud, the Internet also offers
opportunities to investors to protect
themselves by verifying information
through resources such as the NASD
database of registered brokers and the
SEC’s EDGAR. The SEC is also devel
oping NetWatch, a search engine that
will scan bulletin boards, home pages,
Continued on page 7
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#3

#4

NO LTCG

LTCG

NO LTCG

LTCG

250,000

250,000

500,000

500,00

250,000

350,000

500,000

600,000

26,000

33,000

43,000

50,000
5,000

LTCG

Adjusted Gross Income

100,000

100,000

Income & Real
Estate Taxes

Contributions

5,000

5,000

5,000

Total Itemized

31,000

38,000

48,000

55,000

Net Itemized

27,235

31,235

36,735

40,735

Exemptions Gross

16,200

16,200

16,200

16,200

Exemptions Net

7,776

0

0

0

Taxable Income

214,989

318,765

463,265

559,265

61,024

82,383

157,057

175,473

0

2,717

0

0

Total Federal Tax

61,024

85,100

157,057

175,473

State & Local Tax

16,000

23,000

33,000

40,000

Total Taxes

77,024

108,100

190,057

215,473

Regular Tax

The SEC is creating an Internet
enforcement division to fight on-line
securities fraud. The SEC has brought
thirty Internet-related cases since 1995,
and its Enforcement Complaint Center
on its Web site receives up to 120 com
plaints per day. The frauds involve
equity offerings that don’t exist and
Ponzi schemes. Con artists can easily
reproduce a prospectus or any other
document that can’t be distinguished
from the real thing. They can post
phony stock tips or other information
through e-mail messages or postings on
Internet discussion groups. In several
cases, the perpetrators sent their vic
tims e-mail messages that looked like
misdirected internal memos from wellknown investment houses. Many of the
e-mails contained “insider informa
tion” designed to induce recipients to
invest in a certain stock.

#2

AMT

al state taxes of $7,000 (using a 7 per
cent rate). After the benefit of the state
taxes offsetting deductions on the feder
al tax return (again using a federal mar
ginal 36 percent rate), the result is a net
increase in tax of $4,480 for a further
increase of 4.48 percent. The total tax
rate comes to 31.08 percent (base rate
20 percent, loss of deductions and
exemptions 3.88 percent, AMT 2.72
percent, and state 4.48 percent).
The above scenario, which increases
the perceived tax rate by about 50 per
cent (20 percent to 31 percent), may not
be typical. It shows, however, that sev
eral factors impact the LTCG tax rate
such that the maximum rate rarely is 20
percent. Furthermore, as ordinary
income becomes higher, the exemption
allowance would be eliminated regard
less of the existence of any capital gains.
Most likely the AMT. one of the most
complicated taxes ever imposed, also
would not come into play (except possi
bly for increased state income taxes)
inasmuch as it has been adjusted to have
no direct effect on the new lower LTCG

tax rate. Still, there would be the reduc
tion of itemized deductions, and the
state income tax would remain in most
states.
In exhibit I, columns 3 and 4 show
that the loss of itemized deductions and
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the state income tax increase the LTGC
rate to 25.42 percent (base rate 20 per
cent, loss of deductions 1.19 percent,
state 4.23 percent, using a 39.6 percent
tax rate). The increase is still consider
ably higher than 20 percent.
Other deductions, such as medical
expenses and miscellaneous deductions,
may also be negatively affected by
LTCGs and increase the tax rate further.
The charitable deduction, on the other
hand, could be favorably affected (if, for
example, appreciated securities were con
tributed in excess of 30 percent of adjust
ed income) and thus decrease the tax rate.
Investing for the long term—ten to
fifteen years—rather than selling and
paying taxes every year, can lower the

LTCG rate substantially. For example,
using the base Federal LTCG rate of 20
percent and the required holding period
of more than twelve months, if an invest
ment is growing at 10 percent per year
and sold after 10 years, it would yield
approximately the same profit as if the
investment were sold every year using a
LTCG rate of 15 percent with the net
after- tax proceeds reinvested.
If the investment were growing at 15
percent per year and sold after fifteen
years, it would yield approximately the
same profit as if it were sold every year
at a rate of 10 percent. The higher the
appreciation rate and the longer the
holding period, the lower the rate of tax
as compared with selling every year.

Optimal Roth IRA Conversion
By Gobind Daryanani, Ph.D.

than during the Roth conversion years,
and significant withdrawals are needed
in the earlier part of retirement.

f your client has decided that a
conversion from a traditional indi
vidual retirement account (IRA) to
a Roth IRA is beneficial, is it best to
convert all or part of the traditional to
the Roth IRA? In some cases, a partial
conversion results in greater retire
ment income than a 100 percent con
version. The added advantage of a par
tial conversion is that conversion taxes
are correspondingly reduced.

To illustrate the concept of optimal
conversion, let us consider two
extreme cases. First, consider a client
who needs to withdraw all funds two
years after the conversion date (ignore
penalties for now), and assume that the
client’s tax rate in two years is project
ed to be 10 percent lower than during
the conversion year. As you know, the
key advantage of a Roth IRA is taxfree growth. In this case, the tax-free
growth advantage will not be large
enough to offset the lower taxes asso
ciated with the traditional IRA. Thus
clients would be better off not convert
ing any of their traditional IRA funds
to the Roth: a 0 percent conversion.

I

The greatest retirement benefits do
not always result from a 100 percent
conversion. The personal financial
planner can use the method described
in this article to determine the optimal
conversion. (The term optimal conver
sion is defined as the percentage con
version that results in the greatest
return.) This article will also provide
some guidelines on client situations
that call for a partial conversion

Why There Is an Optimum
If the Roth IRA always provided an
advantage over a traditional IRA,
clients would always convert 100 per
cent of their assets. In certain situa
tions, however, a better return results
when funds are left in the tax
deductible traditional IRA rather than
converted to a Roth IRA. In particular,
the traditional IRA is better if the tax
rate during retirement is much lower

PFP DIVISION

All the income associated with
investing is not capital gains income
subject to capital gain taxation. Most
stocks pay dividends and some, for
example, real estate investment trusts
and master limited partnerships, pay sig
nificant dividends. All cash dividends, as
well as interest from bonds, are taxed as
ordinary income. Option strategies, such
as writing covered calls, can also gener
ate short term capital gains ultimately
treated, in effect, as ordinary income.
Thus, a substantial part of the income
from security ownership can be taxed at
a rate of approximately 45 percent when
state taxes and lost itemized deductions
are considered. ♦

The logic can be easily extended to
a practical real-world case in which
the client needs a payout annuity—
some amount each year. This exten
sion is shown in Table 1 on page 4,
where we assume that the average tax
rate is 25 percent during conversion
and 20 percent during retirement. The
client has a side fund to pay for the
conversion taxes. In the case of the tra
ditional IRA. the side fund grows in a
taxable account and is added to the net
assets of the traditional IRA.

Consider a second extreme: the
client will not withdraw funds until
thirty years after conversion. Then the
Roth IRA will surely be best, and the
client will want to convert all the
funds: a 100 percent conversion.

The recommendations for full or
partial conversion are easily derived
from Table 1. If the client needs to
draw all funds over a five-year period,
from year 6 to 10, the traditional IRA
is better, indicating no conversion ( a 0
percent conversion). If, however,
between years 11 and 15, the client
needs to withdraw all funds, 100 per
cent of the funds should be converted.
If the client needs to withdraw funds
between years 6 and 15, which is the
more typical case, then the client
should consider a partial conversion.
The optimum conversion percentage
will then need to be calculated.

But what if a client needs to with
draw half of the funds in two years and
the rest in thirty years? The client then
would want to convert the funds need
ed thirty years from now to a Roth
IRA and leave the funds needed two
years from now in a traditional IRA: a
partial conversion. So the optimum
conversion (percentage conversion
that leads to maximum assets) will be
between 0 percent and 100 percent.

Note that the benefit of the tradi
tional IRA improves as the retirement
tax rate drops. The Roth IRA. in con
trast, will not be affected by retirement
tax rates, because it is not taxable. If
the retirement tax rate is equal to or
greater than the tax rate during the
conversion years, then the Roth IRA is
always better. In this case a 100 per
cent conversion to the Roth IRA is
indicated.

PLANNER
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insensitive to the age of conversion as
can be seen in the data results tabulated
for other ages in Table 1.

Optimal Roth IRA Conversion
Continued from page 3
On the other hand, if the retirement
tax rate is much lower (say 15 percent
age points lower than the conversion
tax rate), then the traditional IRA will
be the better choice for withdrawals
within the lifetime of the individual,
and no funds should be converted.

Calculating the Optimal Conversion
Calculation of the percentage con
version for an optimal conversion is
complex and requires a high-end soft
ware package. The software must have
a way of varying the percentage of the
traditional IRA that is converted. Fur
ther retirement fund withdrawals will
need to be drawn from the taxable
assets first, then from the traditional
IRA and last from the Roth IRA. The
software program must model mini
mum required distributions.
The program needs to include an
optimization algorithm. An alternative
is to compute a number of percent-con
version cases to estimate the optimal
conversion.

One such program is the Roth Opti
mizer, which was developed by the
author and is distributed by Brentmark
Inc. Other software is available. Here’s
an example of a real-world case ana
lyzed by the Roth Optimizer: Mr. and
Mrs. Bojangles wish to optimize their
assets at age 85. They have the follow
ing financial profile:
Ages: Mr. Bojangles 67, Mrs. Bojan
gles 68

Deductions/Exemptions: $35,000 per
year/Two exemptions

Alternative Scenarios

What percentage of their traditional
IRA should they convert to maximize
their net assets? This case was modeled
using the Roth Optimizer to give the
result illustrated in Chart 1 below. The
optimal conversion is 68 percent. Any
more or any less results in lower asset
values.

Let us consider some what-if scenar
ios to further illustrate the concepts
underlying optimal conversions. Sup
pose Mr. and Mrs. Bojangles reduced
their expenses to zero (but they still
need to withdraw the required mini
mum withdrawals from the traditional
IRA). In this case, the optimal conver
sion was near 90 percent. This shift of
the optimum can be expected, since Mr.
and Mrs. Bojangles need to withdraw
less (only the minimum distributions)
from the IRA funds. This allows the
Roth to grow tax-free for a longer time,
increasing its relative value. Thus a
larger percentage conversion to the
Roth IRA is called for.

Note that the optimum is reasonably
broad, which means that any conver
sion within, for instance, 10 percentage
points of the optimum results in a rela
tively small difference in the result (this
is called a low-Q optimal in mathemat
ical terms). The curve in chart 1 was
drawn for net assets at age 85. Howev
er, the optimal conversion is relatively
Table 1
Conversion tax rate
Side Fund tax rate

Assumptions:

A

Year
Start
1
2
3
4
5
6
7
8

ROTH IRA
Conv Tax
25%
$10,000
$10,900
$11,881
$12,950
$14,116
$15,386
$16,771

9
10
11
12
13
14

$18,280
$19,926
$21,719
$23,674
$25,804
$28,127
$30,658
$33,417

15

$36,425

25%
21%

B
Side Fund
Tax rate
21%
$2,500
$2,680
$2,873
$3,080
$3,302
$3,539
$3,794
$4,067
$4,360
$4,674
$5,011
$5,371

$5,758
$6,173
$6,617
$7,094

Traditional
Rettax
21%
$10,000
$8,611
$9,386
$10,231
$11,151
$12,155
$13,249
$14,442
$15,741
$17,158
$18,702
$20,385
$22,220
$24,220
$26,400
$28,776

A vs B

TRD'| IRA
Advantage
+ Side Fund
of
Roth IRA

$11,291
$12,259
$13,311
$14,453
$15,694
$17,043
$18,509
$20,101
$21,832
$23,713
$25,757
$27,978
$30,393
$33,017
$35,869

-3.5%
-3.1%
-2.7%
-2.3%
-2.0%
-1.6%
-1.2%
-0.9%
-0.5%
-0.2%
0.2%
0.5%
0.9%
1 2%
1 5%

Partial

0%
Leave
Allin
Trad'l
IRA

100%
Convert
Full
to
Convert
ROTH
To
ROTH

Beneficiary: 38-year-old child

Current IRA assets: $1,100,000 (basis:
$0; growth rate: 8 percent)
Other investible assets:
(growth rate: 10 percent)

$550,000

Retirement income: $20,000 (currently
retired)
Retirement expenses: $65,000, after
taxes, in today’s dollars. The expenses
are increased annually to account for
inflation (assumed to be 3.5%).
Life expectancy: Selected to be 90

IRA withdrawal algorithm: Joint recal
culation
Tax filing: Married filing jointly in
Massachusetts

4

PLANNER

PFP DIVISION

This jackpot is yours for the taking!
Register today to attend the
Hit a jackpot full of
educational credits and
save up to $200 ...

Register by 12/11/98
and SAVE $25.

1999 AICPA
Personal Financial Planning
Technical Conference
January 11-13, 1999
Caesars Palace
Las Vegas, Nevada
Recommended CPE Credit: Up to 21 hours for the Conference, plus 4 extra
hours for the Pre-Conference Add-On Session on January 10, 1999.
Here’s one gamble guaranteed to pay off for you. Big time!

Plus, PFP Section
Members and/or
PFS Designees can
save an additional
$100 off the lowest
applicable AICPA
registration rate.

See the enclosed
registration form for
all savings details.

Look inside for a
preview list of all
the sessions and
social/networking
events you can
attend at the
1999 AICPA Personal
Financial Planning
Technical Conference.

IS09001

It’s your opportunity to stack the PFP deck in your favor ... in Las Vegas . . .
the most popular gaming destination in the world!

It doesn’t get much better than this. Just as the winter doldrums are starting to set in . . .
you can get away to the hot spots of Las Vegas for the most respected national event
in the personal financial planning industry. And bring home definitive, cutting-edge
information designed to help you grow your personal financial planning services
practice via:
♦ strengthened technical expertise,
♦ innovative wealth-building strategies, and
♦ efficient practice management techniques.

Cash in on a profit-building blend of information . . .
that you gather in an interactive learning environment. Respected PFP professionals
offer their expert advice for building, maintaining, and expanding this growing niche
practice area. A variety of different concurrent sessions gives you the opportunity to
select an agenda that will fulfill your own specific practice needs and interests in such
planning areas as retirement, estate, investment, charitable giving, and the like.
Enjoy valuable networking opportunities with an exciting twist . . .
because Las Vegas events are like no others. You can bet that conference receptions
and optional evening entertainment extravaganzas in the glitziest city in the world will
be surefire crowd pleasers. What a spectacular backdrop for sharing PFP intelligence
with your peers, respected subject matter experts, and an incomparable group of
vendors exhibiting new products, software programs, mutual fund options, investment
plans, and more.

For more information on the 1999 AICPA PFP Technical Conference and
all other AICPA-sponsored conferences, please visit the AICPA Web site at:
www.aicpa.org
Plan to attend the special pre-conference add-on session . . . Sunday, January 10, 1999
“Get a Jump Start on Pension Distributions” (4 hours of CPE credit)
plus, receive Seymour Goldberg’s book . . . FREE
Pension Distributions: Planning Strategies, Cases, and Rulings ... a $63 value

1999 AICPA PERSONAL FINANCIAL PLANNING
TECHNICAL CONFERENCE
Preliminary Agenda — Subject to Change
... up to 21 CPE credit hours
Field of Study Codes:

1:00pm-6:00pm

SK = Specialized Knowledge

M = Management

T = Taxation

Registration & Message Center

Pre-Conference Add-On Session
2:00pm-6:00pm

100. Get a Jump Start on Pension Distributions ... 4 additional CPE hours

Special pre-conference add-on session:
"Get a Jump Start on Pension Distributions
by Seymour Goldberg

Sunday, January 10, 1999
2:00pm-6:00pm
Take home 4 additional CPE credit hours plus Goldberg's book ...
Pension Distributions: Planning Strategies, Cases, and Rulings ...

Seymour Goldberg, the pension distribution expert who literally wrote the book on this subject, presents
a "must-attend" four-hour workshop. Designed to provide you with definitive information for intelligently
and effectively protecting your clients' assets, the session includes explanations of how to:
• properly designate a beneficiary of a retirement asset;
• use a protective trust to ensure payment of estate taxes on retirement assets;
• integrate an estate plan with retirement assets;
• utilize various trusts (QTIP, revocable, and charitable remainder) as beneficiary of retirement assets; and
• accurately complete required forms for beneficiaries, plus distribution, Roth IRA, and other elections.

a $63 value

Conference Begins
7:00am-5:45pm

Registration and Message Center

7:00am-8:00am

Continental Breakfast and Exhibits

8:00am-8:10am

Welcome

8:10am-9:00am

1. Where Is It All Going? A Look at the Future (SK)

9:00am-l 0:40am
Concurrent
Sessions
(select one)

2.
3.
4.
5.
6.

Incorporating Real Estate into Asset Allocation (SK)
Family Limited Partnerships (T)
Social Security: The Top Ten Mysteries (SK)
Performance Measurement Software (SK)
Long-term Care in the 90s (SK)

10:40am—11:00am

Refreshment Break and Exhibits

ll:00am-12:30pm
Concurrent
Sessions
(select one)

7.
8.
9.
10.
11.

12:30pm—1:45pm

Selecting and Monitoring Money Managers (SK)
Family Limited Partnerships (T) (Repeat of Session 3)
Social Security: The Top Ten Mysteries (SK) (Repeat of Session 4)
Leveraging the Internet: Some Pragmatic Advice (SK)
The Critical Importance of Tax Aware Investing (T)

12. Lunch & Luncheon Address: Elder Care Assurance Services (SK)

l:45pm-3:25pm
Concurrent
Sessions
(select one)

13.
14.
15.
16.
17.

3:25pm-4:00pm

Refreshment Break and Exhibits

4:00pm—5:45pm
Concurrent
Sessions
(select one)

18.
19.
20.
21.
22.

5:45pm-7:00pm

Cocktail Reception and Exhibits

Incorporating Charitable Giving in Financial Planning (T)
Transferring the Business to the Next Generation (T)
Sophisticated Uses of Qualified/Non-Qualified Plans (SK)
Leveraging the Internet: Some Pragmatic Advice (SK) (Repeat of Session 10)
The Critical Importance of Tax Aware Investing (T) (Repeat of Session 11)

Incorporating Real Estate into Asset Allocation (SK) (Repeat of Session 2)
Creative Planning Strategies for Perpetuity/Dynasty Trusts (T)
Sophisticated Uses of Qualified/Non-Qualified Plans (SK) (Repeat of Session 15)
The Role of Optimization in Portfolio Management (SK)
Long-Term Care in the 90s (SK) (Repeat of Session 6)

REGISTRATION INFORMATION
Early Bird Savings!
Register by 12/11/98 . . . SAVE $25 off the conference.

Attention PFP/PFS Section Members and/or PFS Designees: Register by October 31, 1998 and save an additional $100 off the
lowest applicable AICPA member price.
Seating at the conference and hotel accommodations are limited. And this conference is guaranteed to sell out.
Don't delay ... register now!
Program code: PFP99

1999 Personal Financial Planning Technical Conference:
January11-13, 1999

NONMEMBERS

AICPA MEMBERS
— SAVE $100

$850

$750

$650

$825

$725

$625

$775

$675

$575

$225

$225

$225

$40

$40

$40

Pre-Conference Add-on Session: Get a Jump Start on Pension
Distributions . . . January 10, 1999

(Ml) Regular Registration

PFP SECTION MEMBERS
AND/OR PFS DESIGNEES
— SAVE $200

(Registrations after December 11, 1998)

(M2) Early Bird
(Register by December 11, 1998) Save $25!

(M3) Group Discount* *per person, 3 or more people
registering from the same company at the same time.

Save $75!

(100) Pre-Conference Add-On & FREE Book ($63 value)

(Gl) Spouse/Guest Program

* Group Discounts: Available when registering 3 or more from the same
firm or company at the same time for the full 3-day conference, per person.
Credit hours are recommended in accordance with the Statement on
Standards for Continuing Professional Education (CPE) Programs.
Your state board is the final authority for the number of credit hours
allowed for a particular program. Credit hours may be eligible for
Government Auditing Standards CPE credit.

Conference Fee includes till sessions, conference materials, three conti
nental breakfasts, two luncheons, refreshment breaks, and the welcome
reception on Monday evening. Hotel accommodations and other meals are
not included.

Spouse/Guest Fee includes a Las Vegas orientation, continental breakfast,
and the welcome reception on Monday evening.
For additional information . . . please call the AICPA Meetings and
Travel Team at (201) 938-3232. For detailed technical data, please call
Carol Bertolotti Cooke, Project Manager, at (201) 938-3570, or send
e-mail to conference@aicpa.org.

3 Ways to Register... Real Fast!
By Fax: (201) 938-3169
(VISA, MasterCard or Discover)

By Phone: 888-777-7077
(VISA, MasterCard or Discover)

Important: To expedite your registration, please mention the Priority code
shown on the mailing label beginning with code TTA.
By Mail: (VISA, MasterCard, or Discover)
Complete and mail the form on the next page to:
American Institute of CPAs
Meetings Registrations
P.O. Box 2210
Jersey City, NJ 07303-2210

2446A-451

Cancellation Policy: Full refunds will be issued if written cancellation
requests are received prior to December 21, 1998. Refunds less a $75
administrative fee will be issued on written requests received before
January 4, 1999. Due to financial obligations incurred by the AICPA, no
refunds will be issued on cancellation requests received after January 4,1999.

Hotel:
For reservations, contact the hotel directly. After the hotel reservation cutoff
date (December 10, 1998 ), rooms will be assigned on a space available basis
only. All reservations require one night's deposit by check or credit card.
Credit card deposits will be processed by Caesars at the time of submittal.
Note: Please remember to mention that you will be attending the AICPA
Personal Financial Planning Technical Conference to receive our special
group rate.
Caesars Palace
3570 Las Vegas Boulevard South
Las Vegas, NV 89109
(702) 731-7110

Rates:
$125.00 single/double
$165.00 deluxe spa tower

Please note: Individual cancellations will be accepted up to seventy-two
(72) hours prior to arrival.

Airline Information:
American Airlines: 1-800-433-1790
Delta Air Lines:
1-800-241-6760
Continental Airlines: 1-800-468-7022

Star File #S-9375
File #112494A
Reference Code #NLNJ2T

Car Rental Information
Hertz Car Rentals — AICPA Member Discounts: Call 1-800-654—2200 —
reference Code CDP #12353
Discounts available only when you or your travel agent book through the
800 number. It is advised that your conference registration and hotel reser
vation be confirmed prior to making your flight plans. The AICPA is not
liable for any penalties incurred if you cancel/change your airline reservation.

Exhibits and Sponsorships
Don’t miss your opportunity to present and sell your organization's
services and products to thousands of financial professionals and CPAs at
AICPA conferences. For more information on AICPA Conference exhibit
and sponsorship opportunities, please call (212) 596-6093.

Winning comments about the AICPA PFP Technical Conference
from last year's participants . . .
“Always good to see colleagues from around
the country. Interaction is very useful.”

“[The conference] challenges each of us to think ‘out of the
box’ and become both more aware and involved in what is
happening in the real financial world.”

— Karl H. Graf, CPA/PFS, Graf Financial
Advisors, Wayne, NJ

— Richard P. Thornton, CPA/PFS, Moss Adams LLP,
Yakima, WA

[Particularly liked the] diverse pro
grams with competent speakers.”

“[Particularly liked the] variety of
presentations, the relevance to
our business, and the
quality of the speakers.”

— Daryl G. Graham, CPA/PFS,
Winter Park, FL

“[Particularly liked the] excellent
speakers on diverse relevant topics
and networking opportunities.”

— Gary R. Rodgers,
CPA/PFS, CFP, Aetna
Investment Services, Inc.,
Austin, TX

— Nancy F. Blumberg, CPA/PFS,
Simon, Master & Sidlow, P.A., Wilmington, DE

“[Particularly liked the] interaction with peers in the
planning of this segment of practice. Very qualified
speakers.”

“Very informative! Best I have attended in recent years.
Subject matter was very relevant.”

— J. Jay Fray, CPA, Swain Brown & Elliot, Clinton, SC

— Calvin R. Swinson, CPA, San Francisco, CA

Take this opportunity to stack

the PFP deck in your favor!

Register today to attend the

1999 AICPA Personal
Financial Planning
Technical Conference
January 11-13, 1999
Caesars Palace
Las Vegas, Nevada
Register by December 11, 1998 ... SAVE
$25 on the conference

Plus, AICPA PFP Section Members and/or
PFS Designees save an additional
$100 off the lowest applicable AICPA member
registration fee for the conference.
See the enclosed registration form
for all savings details.

Share good times with your colleagues ...
at one of these unique Las Vegas shows on
Tuesday January 12, 1999
Legends in Concert
A live, on stage recreation of the performances of a select group of
entertainment superstars . . . impersonated by an extraordinarily talented
group of look-alike and sound-alike performers. You’ll think you’re really
seeing Judy Garland, Marilyn Monroe, Cher, John Lennon, Nat King Cole,
Elton John, Michael Jackson, Madonna, The Beatles, Liberace, Dolly Parton,
The Blues Brothers, and many others including Elvis Presley, of course!
7:30pm at the Imperial Palace.
Price is $24.50 per person for adults (including two drinks) and
$14.75 for children 5 to 12 years old.

Master Magician Lance Burton
Lance Burton’s unique blend of magic and illusion ensures a delightful
evening for adults and children alike. One of Las Vegas’ top marquee
attractions, his lavishly produced show features “close-up” magic, exciting
grand illusions, and elaborate production numbers, plus the crowd-pleasing
comedy and juggling of Michael Goudeau.
7:30pm at the Monte Carlo Hotel.
Price is $39.95 per person for the mezzanine level.

EFX
Voted the #1 production show in Las Vegas last year, this high-tech theatrical
journey stars David Cassidy and features a cast of 70 people, plus amazing
special effects, incredible costumes, and a fabulous musical score. EFX
takes David Cassidy (and you) on a journey to discover the power of
imagination as you travel through time to the worlds of medieval sorcerer
Merlin, master circus showman P.T. Barnum, legendary illusionist Harry
Houdini, and time-traveling author H.G. Wells.
7:30pm at the MGM Grand Hotel.
$72.00 for adults and $37.00 for children.

See Order Form in your Confirmation Letter

2446A-451
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PFS Faxback Survey
Personal Financial Specialist designees, please give us your feedback on the PFS Marketing
Kit. Please answer the following three questions and fax this page back to the PFP team.

1. What are you using in the PFS marketing kit?

2. If you do not use the PFS marketing kit, why not?

3. What do you want in the PFS marketing kit?

Share your successes and your mistakes. Do you have any success stories that your colleagues
might benefit from? Do you have any lessons you learned from your mistakes? Please share
them with other practitioners.

Please fax your responses to 201-521-5429
Thanks for your cooperation!

PERSONAL FINANCIAL SPECIALISTS
NATIONWIDE COORDINATOR PROGRAM
STATE

COORDINATOR

TELEPHONE & E-MAIL

STATE

COORDINATOR

TELEPHONE & E-MAIL

Alabama

Jessup, William W.

205 349-1322
Jessup@dbtech.net

Missouri

Schweizer, Bert

314-725-0455
Bschweizer@bamstl.com

Alaska

Bowles, F. Jeffrey

907-274-9720
Fjbak@aol.com

Montana

Cogdill, Jan

406-543-9727
Jancogdill@aol.com

Arizona

Brezik, Connie

602-601-7445
cbrezik@compuserve.com

Nebraska

Patry, Ken

402-392-0800
Patry@phonet.com

Arkansas

Hulsey, Kent C.

501-362-8281
Kenth@cswnet.com

Nevada

Rosenfeld, Mark

602-257-1777
cpaandpfs@aol.com

California

Bovitz, Ralph
Kajiwara, Bruce

818-789-6112; Bi751@lafn.org
916-924-7527;
Kajiwarab@gfb.attmail.com

New Hampshire Szetela, Laurence C.

603-880-0588
larry@lszetelacpa.com

New Jersey

Papetti, Gerard T.

Colorado

Mueller, Jeffrey L.

719-275-1651
taxwz@aol.com

973-882-3600
gpapetti@aol.com

New Mexico

Lees, Robert

Connecticut

Scata, Nicolas S.

860-677-5544
Bhscpas@sprynet.com

505-884-3939
rlees@kpmg.com

New York

Fogelman, Alan

Delaware

Blumberg, Nancy F.

302-652-3480
nblumberg@smspa.com

212-986-7707
Alan@clarfeld.com

North Carolina

Loeb, Anne Nelson

District
of Columbia

Goddard, Adam

202-333-6200
moorscabot@aol.com

919-929-0016
aloeb@ix.netcom.com

North Dakota

Thibedeau, Bob

Florida

Hamner, Murray

561-439-3588
Hamnerpa@compuserve.com

701-280-7076
Thibnco@aol.com

Ohio

Dodson, Ken

Georgia

Blazer, Edward E.

770-321-5315
Eblaz@mindspring.com

614-273-1000
Kad@hamiltoncapital.com

Oklahoma

Riley, Jack B.

Hawaii

Tani, Gene H.

808-533-7402
gtanig@aol.com

580-223-1772
Jbrcofmi@ardmore.com

Oregon

Strong, RoxAnn

Idaho

Gentry, Preston LaVern 208-342-9361
Lgentry@dttus.com

503-244-8286
Strongrox@aol.com

Pennsylvania

Jazwinski, Robert

Illinois

Kroner, Dennis R.

312-251-0888
Renork@aol.com

724-981-0900
Rjaz@infonline.net

Rhode Island

Thompson, Patricia

Indiana

Armbruster, Martin J
Shore, Bud

317-881-6670; s-a@s-a-cpa.com
765-521-4541;
mes@shoreco.com

401-831-0200
pgco@compuserve.com

South Carolina

Turner, Debra

843-577-4843
Humcpa@charleston.net

Iowa

Hamilton, Randy

515-241-9133
Rhamilton@kpmg.com

South Dakota

Pruner, Tom

605-336-0916
tpscuba@aol.com

Kansas

Chesser, Donald

316-683-2067
chesser@feist.com

Tennessee

VanLandingham,
Don C.

423-894-2013
vlncpas@cdc.net

Kentucky

Lewis, Marcia M.

502-584-1101
Mlewis@potterco.com

Texas

Dickey, Michael

512-847-2286
mdickey867@aol.com

Louisiana

Kearny, Jo Ellen

504-927-5922
Jkearny_cpa@premier.net

Utah

Davis, Steven J.

801-621-0721
N/A

Maine

Marshall, Paul

207-775-1111
marlib@ime.net

Vermont

Hull, Douglas E.

802-229-5616
nethull@aol.com

Maryland

Barnhouse, Karen A.

301-989-9355
barnhous@crosslink.net

Virginia

Costin, Sandra P.

540-687-5566
ffa@erols.com

Massachusetts

Meyer, Marjorie Ann

617-947-5146
mam@ultranet.com

Washington

Jongeward, James

509-925-6931
Jongward@ellensburg.com

Michigan

Tuckey, Robert

516-673-3137
ATBD@centuryinter.net

West Virginia

Liston, Bray E.

304-343-5661
Bliston@citynet.net

Minnesota

Zaudtke, David

612-305-5686
Dzaudtke@kpmg.com

Wisconsin

Bultman, Ralph D.

414-523-0871
Bultman@execpc.com

Mississippi

Martin, James G.

601-226-6779
Jgmartin@hcpag.com

What if their expenses were raised
to $95,000 per year? As one would
expect, the optimum drops to a 25 per
cent conversion.

Guidelines on Partial Conversion
The basic concepts presented in this
article suggest the following general
guidelines for converting from a tradi
tional IRA to a Roth IRA:

■ In general, if a client needs to
start withdrawing funds from a tax
advantaged IRA within fifteen years of
the conversion date, check whether a
partial conversion maximizes the
assets. This guideline is based on the
assumption that the client’s tax rate is
lower during retirement than during
the conversion years and that conver
sion taxes are paid from a side fund.

■ With the same assumptions as
above, if the withdrawals from these
funds will start more than fifteen years
from the conversion date, a full con
version is generally indicated.
■ On the other hand, in the rare
case that a client will need all funds
within five years of the conversion,
conversion to a Roth IRA is generally
not recommended. There are two rea
sons for this conclusion: first the Roth
IRA will not have grown much in five
years, and second withdrawals by
clients under 65 years of age from a
Roth IRA are generally subject to
taxes and penalties within the first five
years.
■ If the client does not have a side
fund to pay for conversion taxes and
pays taxes from the traditional IRA,
the value of the Roth IRA is greatly

diminished. In that case, for the same
assumptions as “with the side fund,”
the optimum will be found to move
even closer to zero.

■ If the retirement tax rate is the
same as or greater than the conversion
tax rate, a 100 percent conversion is
always indicated.
■ If a lower rate of return is
assumed, the benefit of the Roth IRA
diminishes and the optimum percent
age conversion decreases.
Note that these are the mathemati
cal results based on maximizing
assets. Other personal factors, such as
estate planning considerations, may
enter into the decision of a full or par
tial conversion. ♦

Estate Planning Information on the Internet
By Eva M. Lang, CPA
Using the search feature of the site
mong the many disciplines
turns up a list of educational courses
involved in personal financial
available from the AICPA including
planning services is estate
Estate Planning and Business Succes
planning, a demanding and complex
sion and Estate Planning for Family
discipline. A valuable resource for
Business Owners. Courses listed on the
planners and other CPAs engaged in
AICPA site include self-study and
estate planning is the Internet, which
instructor led courses including those
offers a wide variety of information on
taught by State Societies. For example,
estate planning issues. You can read
click on the link for the course Family
articles from major estate planning
Limited Partnerships and you get
journals, search case law involving
course information and a schedule.
estate tax issues and locate state and
Once you decide upon a course loca
federal estate laws.
tion and date (say you choose the
Unfortunately, for the practitioner,
course taught in Atlanta in November)
there are fewer good estate planning
you can click on the related link to the
sites than bad or unhelpful ones (a
Georgia Society of CPAs and register
common phenomena on the Internet
for the course online.
not limited to the topic of estate plan

ljx.com). This site has set up a special
section for those interested in estate
planning: http://www.ljx.com/practice/trusts/index.htmL This section of
the site contains articles, columns and
statutes related to estate planning. A
recent featured article on this site was
“The Family Foundation as an Estate
Planning Tool.” Under the “Columns”
heading there are a variety of features
from various law journals. In March
1998, the focus was on business valua
tion, with an article from the New York
Law Journal on “Common Business
Valuation Errors.” The “Statutes” sec
tion links the reader to federal and state
estate law statutes and recent court
decisions.

The estate planning sites mentioned
below were culled from reviews of
hundreds of estate planning sites and
feature information of interest to the
serious estate planning practitioner.

In addition to educational opportu
nities, the AICPA site offers a variety of
other resources such as articles about
estate issues which have appeared in
the Journal of Accountancy. You can
also download booklets from the site
on such topics as The CPA as an Estate
Planner and Settling an Estate.

The American Bar Association has a
Web site for members of its Section of
Real Property, Probate and Trust Law
(http://www.abanet.org/rppt). This site
is open to the public and has a variety
of articles and links to estate planning
resources. You don’t have to be a mem
ber to sign up for the ABA-PTL listserv, an e-mail discussion list on estate
planning.

Start with the AICPA

Legal Sites

The AICPA Web site (http://www.
aicpa.org) has several resources for
CPAs interested in estate planning.

Another good starting point for
estate planning information is the Law
Journal Extra Web site (http://www.

The American College of Trust and
Estate Counsel is a professional associ
ation consisting of approximately
2,700 lawyers from throughout the

A

ning). Many are blatant advertisements
for questionable services and others are
misleading or purposely untrue.
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United States. Its Web site of the
American College of Trust and Estate
Counsel (http://www.actec.org) offers
a limited amount of information to the
public. However, the “What’s New”
section is a good source of news of
interest to estate planners.

Trusts, Estates and Probate covers a
number of subjects including:

■ Laws and government docu
ments
■ Journals, newsletters and arti
cles
■ Mailing lists and Usenet groups

Know the Code

■ Government agencies

It helps to know the code. At the Cor
nell Legal Information Institute, there is
a special section on estate planning law
materials (http://www.law.cornell.edu/
topics/estate_planning.html). This site
contains the full text of the U.S. Code:
26 U.S.C., Subtitle B—Federal Estate
& Gift Tax. The site supports a search
engine so that you can search the text of
the Code by key word. There are also
links to the Uniform Probate Code and
the Revised Uniform Principal and
Income Act as well as the relevant state
statutes on probate, property and taxa
tion.

■ Outlines

For more statutes, cases and code,
be sure to check the U.S. House of Rep
resentatives Internet Law Library’s
Trusts and Estates section (http://law.
house.gov/112.htm). Here you will find
links to state and federal laws relating
to estates. There are also dozens of arti
cles on estate planning topics ranging
from “Trust in Panama” to “The Truth
About Living Revocable Trusts.”

The Yahoo of Legal Sites
Many Internet users turn to Yahoo
(http://www.yahoo.com) to begin any
search regardless of the topic. Yahoo is
one of the most popular sites on the
Internet. Set up in a “yellow pages”
format, Yahoo is an invaluable tool for
locating Internet sites. But what if you
could find a search engine similar to
Yahoo for legal resources, or better
yet, for estate and trust resources?
That is exactly what the developers of
FindLaw have done. They modified
the search index format popularized
by Yahoo to search for legal sites. The
FindLaw section on Wills, Trusts,
Estates and Probate is accessible at
http://www.findlaw.com/01topics/
31probate/index.html.

Like Yahoo, FindLaw is organized
into major subject areas with reviewed
links listed under each subject head
ing. The FindLaw section on Wills,

6
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■ Software
■ Law firms online

FindLaw began as a list of Internet
resources prepared for use in a work
shop of the Northern California Law
Librarians. The developers felt that the
pages could be useful to others as well,
so they put the pages on the Web and
FindLaw was bom. FindLaw has won
numerous honors and awards since its
inception. The FindLaw site is updated
continuously. Check it frequently to
find new sites.

Links
If you feel you must see every
estate planning site on the Internet,
there are several sites that attempt to
compile comprehensive lists. Be
aware that most of these link pages list
sites without any attempt at qualitative
judgment, but you may stumble upon a
golden site among the dross:

■ Adam Kirwan’s Legal Links
and
Search
Engines
Page—
http://wwww.estate-planning.net/
links.htm
■ Dr. Travel’s Estate Planning
Page—http://www.drtavel.com/
EP.html
■ Law & Estate Planning Sites on
the Internet—http://www.value.net/

~markwelch/links.htm

■ Estate Planning Links—http://
members.aol.com/dmk58/cpl.html

It Happens to Everyone
Check out the estate planning efforts
of the rich, the famous, and the merely
interesting at the Wills of Celebrities and
Ordinary People Web site (http://www.
ca-probate.com/wills.htm). This site con
tains the wills of celebrities including
Elvis Presley, Princess Diana, Jackie
Onassis and Richard Nixon. In addition,
this site includes wills of more ordinary
folk dating back several hundred years.
There is even a special section featuring
the wills of thirty-five descendants of
Dr. Godfrey Spruill dating back to
1718. The site is updated frequently.
Information about the status of Frank
Sinatra’s will was on this site the day
following his death. (If you are not sure
whether your favorite celebrity is still
among us, check out the You’re Outta
Here Web site of celebrity obituaries at
http://www.cjnetworks.com/~roryb/
outta.html).

If It Is Not Here, It Will Be Soon
The Internet should not be your
only source for estate planning infor
mation. It only seems as if everything
is on the web. Check your local
library, or the AICPA library, for more
information.

Internet use is increasing among
attorneys and CPAs, the two groups
most likely to use and to publish infor
mation on estate planning. So look for
the amount (and hopefully the quality)
of estate planning information on the
Internet to increase over the coming
years. ♦

Estate Planning
for the Consumer
A large segment of the estate planning sites on the Internet are consumer oriented.
While many of these sites are excellent, the information is usually too basic to be of
assistance to most practitioners. However, these sites can provide information for your

clients: Two of the best consumer sites are the Nolo Press site (www.nolo.com/
ChunkEP/ EP.index.html), and the Estate Planning Center at Mississippi State
University (www.ces.msstate.edu/pubs/pub1373.htm).
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and other Internet sites for red flags for
fraud such as phrases like the next
Microsoft and guaranteed money
maker. “Regulators Step Up Fight
Against Internet Fraud.” Investment
Dealers’ Digest.

Will the National Association of
Securities Dealers (NASD) become
the self-regulatory organization
(SRO) for registered investment
advisers? The NASD may have its foot
in the door, according to a recent report
by Andy Gluck. The National Securi
ties Markets Improvement Act of 1996
called for the SEC to create a database
of registered investment advisers. The
project is being implemented by the
SEC’s Investment Management divi
sion and the umbrella organization for

state securities regulators, the North
American Securities Administrators
Association. The RIA database will be
Web-based and on a Windows plat
form. Regulators will be able to gener
ate reports quickly. Consumers will be
able to use the Web site to check the
disciplinary history and ADV of an
adviser.
RIAs probably will be assessed a fee
for the database. NASD regulators are
vying for the job of designing and
implementing the database. RIAs may
oppose NASD’s selection, fearing that
it would assume a larger role as regula
tors. “Publicly Traded Insecurity,” Dow
Jones Investment Advisor (September
1998), page 17.

The IRS Restructuring and Reform
Act of 1998 provides for excluding
required minimum distributions
from traditional IRAs from the defi
nition of AGI solely to determine eli

New Resources on Making the Most of IRAs
n November 15, 1998, a new self-study course will be avail
able to help CPAs guide their clients in choosing the right
IRA. Written by Robert Keebler, CPA, MST, the course How
to Make the Most of the New IRAs reflects the technical corrections of
the Taxpayer Relief Act of 1997 that were provided in the IRS
Restructuring Act of 1998. Keebler is author of A CPA’s Guide to
Making the Most of IRAs, a second edition of which will be available
November 15.

O

Some clients may gain the most advantages from conversion from
traditional IRAs to Roth IRAs before December 31, 1998. The course
and book include a guide that details the new IRAs and leads you
through planning computations and a discussion of other planning
opportunities, most notably how IRA assets affect estate planning.

Both resources contain an audiocassette offering an overview of
planning ideas for your clients and a diskette from Brentmark Software
that will make key calculations easier to handle. Included on the
diskette is a Roth IRA converter that calculates cumulative after-tax
distributions in order to evaluate the desirability of a Roth IRA con
version.
The course format is text. Its level is intermediate and it offers 8
hours of CPE. The price for members is $119.
The book is $44 for members ($55 for nonmembers).
To order either item, call the AICPA at 888-777-7077. If you want
the course, ask for product no. 735028PFP; for the book, ask for prod
uct no. 029480PFP. ♦

gibility to convert from a traditional
IRA to a Roth IRA. This provision is
effective for taxable years that begin
after December 31, 2004. The Reform
Act also included several technical cor
rections to the Roth IRA provisions of
the Taxpayer Relief Act of 1997. The
technical corrections include:
■ Immediate income election. In
converting a traditional IRA to a Roth
IRA, the taxpayer can elect to include
the amount converted in gross income
for the year of the conversion or the
year of withdrawal if the conversion
involves a rollover. The 1997 Relief
Act conversion amount was ratable
over four years.

■ Premature withdrawals. A pre
mature withdrawal occurs when an
individual who is subject to the fouryear income inclusion withdraws
amounts before the entire conversion
amount has been included in the gross
income. In that case, the amount with
drawn is includible in gross income,
along with any amount required to be
included under the four-year spread. In
no case can the amount includible
under this provision exceed the amount
converted.
■ Adjusted gross income limita
tions. The conversion amount is not
taken into account in determining the
$100,000 AGI limit on conversions to
Roth IRAs. In computing taxable
income, the taxpayer includes the con
version amount in computing the AGIbased phaseout amounts. Deloitte &
Touche LLP Securities Industry Brief
(August 1998), page 31.

Opportunities to serve clients are
revealed in the findings of the annual
“Fiscal Fitness Survey” conducted by
Phoenix Home Life Mutual Insur
ance Co. Three former members of the
AICPA PFP Executive Committee were
asked by The Journal of Accountancy
to review the survey and identify the
opportunities to help clients resolve
problems suggested by the survey find
ings. Here’s what they found:
■ People misuse retirement sav
ings because they unrealistically expect
a higher standard of living than before
retirement. The planner’s opportunity is
to help them understand the reality of
their situation.

■ People fail to take advantage of
PFP DIVISION
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TRENDWATCH
(continued from page 7)
all the retirement planning options. The
opportunity for planners would be to
explain options to clients.
■ Nearly a quarter of the respon
dents had no single greatest financial
concern, which suggests that they may
not have a financial plan or that they
don’t understand that the economy is
cyclical.

■ People are not dealing with gen
erational issues. Clients probably need
guidance about long-term care plan
ning for parents, estate planning for
themselves or their parents, and col
lege financial planning for their chil
dren.
“Survey Points the Way to Opportu
nities,” The Journal of Accountancy
(August 1998), page 14.

The Council of Insurance Agents
and Brokers (CIAB) has published a
state-by-state summary of provisions
affecting insurance professionals.

For information about Fees & Commis
sions: A Guide to State Statutes Per
taining to the Charging of Fees, visit
www.ciab.com. ♦

Attention:
Personal Financial Specialists (PFS)
The PFS reaccreditation requirements have changed. One
requirement is that holders of the PFS designation take at least
seventy-two hours of financial planning courses in prescribed
disciplines every three years.
The older requirement stated that self-study course work was
limited to 33⅟3 percent of the total hours. The new requirement
does not limit the hours permitted for self-study courses. Now,
all or any part of the course work can be self-study.

If you hold the PFS designation, you must recertify your
accreditation every three years. All other requirements for reac
creditation are unchanged.

ADDRESS SERVICE REQUESTED

American Institute of Certified Public Accountants
Harborside Financial Center
201 Plaza Three
Jersey City, NJ 07311-3881
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